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Please Begin Here—

What is an annuity? An annuity is an obligation of an
insurance company. If an annuity makes a guarantee it is always
based solely on the ability of that insurance company to pay its
claims. An annuity is not a bank obligation and is not insured by
FDIC or any other federal agency.

Are annuities subject to taxes? Annuity earnings and pre-tax
payments are subject to income taxes at withdrawal. Annuity
withdrawals or payments prior to age 59-1/2 may be subject to a
10% federal penalty tax.

Where can | find life expectancy information for immediate
annuities? Life expectancy data can be found in the section titled
“Life Expectancy Tables” (see Table of Contents).

Does the Annuity Shopper recommend | buy an annuity? No,
you should consult with a competent financial planner to
determine whether an annuity is recommended or suitable for
your situation. Financial planning services are NOT provided by
the Annuity Shopper, Hersh Stern, WebAnnuities or its
employees, or at the web sites owned by Hersh Stern.

About the Annuity Shopper

There are many different types of annuities. They accomplish
different goals. An annuity, for example, may provide tax-deferred
growth (e.g., a “fixed-interest”, “equity-indexed”, or *“variable”
annuity). An annuity may guarantee a steady income for life or for a
specified period of time (e.g., “immediate” annuity). Annuity Shopper
reports on the following two types of annuities: immediate annuities
and fixed-interest rate deferred annuities.

If you are well-versed with annuities, you may want to start with
our Immediate Annuities Update or Deferred Annuities Update
sections. There you’ll find our latest surveys of annuity rates. If you
are new to annuities, may | suggest you read the articles titled How to
Buy A Top Income Annuity and How to Buy A Top-Rated Deferred
Annuity. After reading the articles, proceed to the Update sections.

To reach us by phone call 866-866-1999. We welcome your
questions and suggestions. You can also find the latest issue of
Annuity Shopper at www.annuityshopper.com.

et

Hersh L. Stern, Publisher

Send questions or suggestions, with your address and phone number, to
Hersh Stern, Publisher, Annuity Shopper, 28 Harrison Ave., Suite D908,
Englishtown, NJ 07726.

www.AnnuityShopper.com
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How to Buy a Top Income Annuity

SINGLE PREMIUM IMMEDIATE ANNUITIES (SPIASs) are
purchased with a single deposit (called a ‘premium’) and usually
commence regular income payments one month after you pay the
premium. An immediate annuity can be purchased with funds
from a variety of sources, such as a maturing Certificate of
Deposit (CD), monies which have accumulated in a Deferred or
Variable Annuity, funds from a tax-qualified retirement plan, or
from an IRA account. The key element to understanding an
immediate annuity is the nature of the transaction which takes
place between the insurance company and the buyer: In exchange
for a lump-sum payment, the insurance company agrees to make
regular payments according to a specified schedule. Typically,
this might be for the life of one or two annuitants or for a
specified number of years, or for a combination of both. This
transaction is irrevocable once the contract is delivered to the
buyer and the “right to examine” or “free-look” period has ended.
An immediate annuity, generally, has no cash value.

Advantages of An Immediate Annuity

(1) Simplicity—the annuitant does not have to manage his
investments, watch markets, or report dividends;

(2) Security—the annuity can provide stable income for one or
two annuitants’ lifetimes or for a specified period of years
or for a combination of both;

(3) Returns—the interest rates used by insurance companies
compete favorably with the national averages for bank CD
rates.

(4) Payouts—since a portion of the premium is returned with
each payment, the monthly payout amount is greater than
would be provided by withdrawing interest alone;

(5) No Initial Sales Fees or Annual Administrative Charges.

Uses of an Immediate Annuity
SPIAs may be particularly useful when providing a steady
stream of income in the following situations:

(1) Retirement (at the end of full- or part-time employment)

(2) Annuitizing a deferred annuity policy (utilizing a Section
1035 Exchange in order to spread out income taxes on the
accumulated deferred interest)

(3) Planning for Medicaid eligibility

(Continued on page 5)
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October 16, 1996

Jane Bryant Quinn
Newsweek Focus

251 West 57th Street
New York, NY 10019

Dear Ms. Quinn:

As a recent retiree, I am writing to express my appreciation for your column in
NEWSWEEK on January 15, 1996 entitled “Leading Questions.” Your fourth question
in that column could have applied to me, as approaching 65, I was interested in
purchasing a quaranteed annuity upon my retirement. The insurance company in which
my money was held, through a plan with my employer, offered an extremely low rate for
a fixed annuity.

After reading your column, I contacted The Annuity Shopper and was most impressed
with Hersh Stern and the employees of The Annuity Shopper. They obtained several
quotes for me, were always available to answer my questions, and treated me as though
they were truly interested in helping me. Through them I was able to obtain a very good
annuity, and the entire process was greatly simplified with their assistance. I would
highly recommend The Annuity Shopper.

Thank you for your timely column.

Sincerely,

Doan"

Joan

@ Hersh Stern
The Annuity Shopper



How to Buy a Top Income Annuity

(Continued from page 3)

(4) Settling an Estate or Divorce
obligation

(5) Guaranteeing pension plan or
deferred compensation benefits

(6) Settling a personal injury or
wrongful death lawsuit.

Forms of Annuity

In its simplest form, an immediate
annuity guarantees to make payments
over the lifetime of one person. This
type, called a “Straight Life,” “Life
Only,” or “Non-refund” annuity, insures
the recipient against outliving his
financial resources and is an important
instrument in planning for retirement.
Given a fixed deposit amount, the
monthly payments which derive from a
“Straight Life” annuity are always
greater than those derived from other
forms of the lifetime annuity, such as
the “Life with Period Certain” annuity,
or the “Joint and Survivor” annuity. The
insurer of a single life annuity
calculates its obligation only until the
last regular payment preceding the
annuitant’s death. With other more
extended forms of annuity, the insurer
calculates its risk over a longer period
than the one life expectancy, and
reduces proportionately the monthly
payment amount. However, since the
payments on a single life annuity
terminate when the annuitant dies,
selecting this form of annuity is
tantamount to betting that you will live
longer than the average person. Life
expectancy data can be found in the
section titled “Life Expectancy
Tables” (see Table of Contents).

When you extend the range of a life
annuity by continuing payments to a
second person (“Joint and Survivor”
annuity) or for a guaranteed minimum
period of time (“Period Certain”
annuity), the extra coverage will usually
reduce the monthly payment. Some
situations where these “extended” forms
of immediate annuity would be
appropriate are: (1) when the income
needs to be guaranteed over the
lifetimes of a hushand and wife (“Joint

and Survivor” annuity); (2) when
payments must continue for a specified
period (e.g. 5 or 10 years or more) to a
designated beneficiary (“Certain and
Continuous” annuity); or (3) when the
annuitant wants to make sure that, if he
should die before his full investment
has been distributed in monthly
payments, an amount equal to the
balance of the deposit continues to a
named beneficiary (“Installment Re-
fund” annuity).

Source of Funds—
Qualified vs. Non-Qualified

The term qualified (when applied to
Immediate Annuities) refers to the tax
status of the funds used for purchasing
the annuity. These are premium dollars
which until now have “qualified” for
IRS exemption from income taxes. The
whole payment received each month
from a qualified annuity is taxable as
income (since income taxes have not
yet been paid on these funds). Qualified
annuities may either come from
corporate-sponsored retirement plans
(such as Defined Benefit or Defined
Contribution Plans), Lump Sum
distributions from such retirement
plans, or from such individual
retirement arrangements as IRAs, SEPs,
and Section 403(b) tax-sheltered
annuities. Generally speaking, insurance
companies use male/female (sex-
distinct) rates to price qualified
annuities in situations where the
purchaser and/or owner is an individual.
When the annuity is being purchased by
a corporation, annuity rates are
generally unisex. Some states, however,
require that unisex rates be used for all
qualified annuities.

Non-qualified immediate annuities
are purchased with monies which have
not enjoyed any tax-sheltered status and
for which taxes have already been paid.
A part of each monthly payment is
considered a return of previously taxed
premium and therefore excluded from
taxation. The amount excluded from
taxes is calculated by an Exclusion
Ratio, which appears on most annuity
quotation sheets. Non-qualified
annuities may be purchased by
employers for situations such as
deferred compensation or supplemental

income programs, or by individuals
using their after-tax savings accounts or
money market accounts, CD’s, proceeds
from the sale of a house, business,
mutual funds, other investments, or
from an inheritance or proceeds from a
life insurance settlement. While most
insurance companies apply their male/
female (sex-distinct) tables to non-
qualified annuities, some states require
the use of unisex rates for both males
and females.

How do you find the safest
Insurer?

Most insurance companies are well-
managed financial institutions. Many
have been in business for over a
hundred years, and have prospered
through good times and bad. Neverthe-
less, because annuities are generally
held for relatively long periods, you
should consider the financial ratings of
the company you intend to buy your
annuity from. You can find ratings from
three rating agencies, A.M. Best,
Standard & Poors, and Moody’s, in the
Ratings section near the back of this
magazine.

Shopping for the Best Rate

WebAnnuities.com (parent company
of Annuity Shopper Brokerage Service)
offers a comparison shopping service
which closely monitors the interest rates
of all the most competitive companies,
and provides this information at no
charge with a single, toll-free phone call
(866-866-1999). With more than twenty
years’ experience in this specialized
field, WebAnnuities’ is the nation’s top
shopping service for immediate income
annuities.

DISCLAIMER: The information
published in Annuity Shopper is not
to be considered a recommendation
to purchase an annuity. Before you
consider an annuity you should
carefully review with your financial
planner whether it is a suitable
product for your situation.

For quick help with annuities call 866-866-1999 5
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How to Buy a Top Deferred Annuity

A FIXED DEFERRED ANNUITY
is a tax-favored wealth accumulation
contract issued by an insurance
company. Its chief advantage over a
mutual fund or a bank Certificate of
Deposit is that earnings grow in your
account on a tax-deferred basis. This
means you pay no income taxes until
you withdraw money from the
account. Because of this, the value of
your account is able to increase more
quickly since the entire amount of
each year’s earnings works to create
new earnings. You can fund a deferred
annuity with personal savings (“after-
tax” or “non-qualified” monies) or
with a “rollover” from a qualified
account such as an IRA or a lump sum
distribution from a qualified pension
plan. In this case, there is no tax
advantage offered by the deferred
annuity over the IRA, since monies in
an IRA already grow tax-free.

In addition to compounded tax-
deferred earnings, annuities may also
offer a high degree of safety. Your
premium and earnings are guaranteed
by the claims-paying ability of the
issuing insurance company. Insurance
companies are required by law to set
aside assets (known as “reserves”) in
order to cover the claims of their
policyholders. Companies are also
regularly monitored by ratings
agencies such as A.M. Best, Standard
and Poor’s, and Moody’s. By
reviewing the ratings an insurance
company receives from the rating
agencies you may determine if it is
operating on a sound financial footing.

In the remainder of this article, we
address the main features and benefits
of “fixed interest” multi-year
guarantee annuities (“MYGA”). The
first thing to note is that so-called
“fixed interest” annuities do not offer
a selection of accounts (unlike
“Variable” annuities, which typically
offer a variety of accounts some of
whose value can fluctuate up or down
depending on the performance of such
financial instruments as stocks and
bonds). With a fixed interest MYGA,
the insurance company credits your
account with a fixed interest rate

(hence the name) for periods that can
range anywhere from three years to
ten years.

The most common form of MYGA
is a Single Premium (“SP”) annuity.
“SPs” accept a one-time-only deposit
and accrue interest until the contract is
surrendered or annuitized. A Flexible
Premium” (“FP”) MYGA contract is
one which accepts multiple deposits.

Virtually all MYGAs offer the
contract holder a high degree of
control over his investment. At the
outset, there is a “right to examine” or
“free look™ period (10-20 days in most
states) which allows you to return the
policy for a full refund for any reason.
Afterwards, you can cancel the
contract at any time, although doing
so will likely cause you to incur a
surrender charge and also a market-
value adjustment (a plus or minus
“MVA™) charge.

Eight Reasons to Consider
A Deferred Annuity

1. Gain Compounded Earnings
While Deferring Income Taxes

All the earnings in an annuity
contract are tax-deferred. This means
you don’t pay income taxes on the
earnings until you withdraw interest
from your account. There are no
annual 1099 forms to file or earned-
interest entries to make on your 1040.
Tax deferral also means that annuity
earnings do not offset Social Security
benefits as do the earnings from
bonds, CDs, and other investments.
Even the income generated by tax-
exempt municipal bonds (for which no
federal income tax is due) must be
counted to determine any offset to
Social Security benefits. In short,
people with large money market or
CD balances should consider annuities
for the extra earnings benefits which
only this kind of tax deferral can
provide. Over time, tax-free
compounding produces a substantially
greater overall return than other
investments whose earnings are taxed
each year. Studies show that from
15% to 40% more money is available

with annuities. By not taking annuity
income until you reach retirement age
you can also remain in a lower tax
bracket, adding further to the overall
value of your original investment.

2. Earn Higher Interest Rates

Fixed interest deferred annuities
may credit higher interest rates than
available from bank CDs. The interest
rates on deferred annuities are often
closer to those of long-term bonds
than short-term money market
accounts.

3. Make Unlimited Contributions to
Your Tax-Deferred Account

Even if you’ve maximized your
yearly IRA and pension contributions,
you are still permitted to invest any
amount you wish into a tax-deferred
annuity. There are no annual
contribution limits with an annuity;
you can deposit as much as you want
and watch it grow tax-deferred, even
up to age 90 and older with many
insurance companies.

4. Protect Your Principal From
Downturns in the Credit Markets

When interest rates trend higher
annuity accounts are insulated from
the risk of loss of principal which
usually impact government bonds and
bond mutual funds. Unlike bonds,
which lose principal value during
periods of rising interest rates, the
account value of a fixed annuity is
guaranteed. Not only will your
principal escape such potential losses,
if your annuity has an annually
renewing interest rate (which is not
true for MYGA annuities discussed
here), your account may be credited
with a higher declared interest rate
which reflects the higher prevailing
interest rates available in the bond
market. In short, your principal and
earnings are protected no matter what
direction interest rates take.

5. Retire Early Without Penalty

Annuities can offer valuable tax-
(Continued on page 9)

For quick help with annuities call 866-866-1999 7



DUNAKEY & KLATT, P.C.

ATTORNEYS AT LAW

DAVID D. DUNAKEY ¢ CURTIS J. KLATT « DAVID P. ODEKIRK ¢ CHARLES P. AUGUSTINE e« BRIAN G. SAYER
MICHAEL O. TREINEN « TERESA A. RASTEDE e« AMY R.DOLLASH + C.MORGAN LASLEY -« CRYSTAL RINK

Please reply to:

WATERLOO OFFICE INDEPENDENCE OFFICE
531 COMMERCIAL STREET, Suite 250 221 FIRST STREET WEST

P.O. BOX 2363 P.O. BOX 484

WATERLOO, IOWA 50704-2363 INDEPENDENCE, IOWA 50644-0484
TELEPHONE (319) 232-3304 TELEPHONE (319) 334-2590
FACSIMILE  (319) 232-3639 FACSIMILE (319) 334-5975

Hersh L. Stern
Web Annuities
28 Harrison Ave, D-209
Englishtown, NJ 07726

Dear Hersh:

Thank you for providing the WebAnnuties packet and the Annuity Shopper. It is the best source of
information I have found on the subject of annuities. And a special thanks for calling and answering my
questions.

As an attorney who frequently represents clients regarding investments, retirement and estate planning I
will highly recommend you for their annuity needs. As I mentioned I have several annuities now and will
continue to add more to my own retirement portfolio.

I have recommended you and your company to other estate planners and financial advisors.

Very truly yours,

.WQ&W%

David D. Dunakey

€D s and Settings\Dunakey\My D AD & Khersh stern.doc




How to Buy a Top Deferred Annuity

(Continued from page 7)

savings for employees under age 59%
who receive large lump-sum
distributions from their 401(k) profit-
sharing plans as part of an early
retirement or severance package. Such
amounts can be “rolled over” into an
annuity policy without having to
recognize any taxable income.
Penalty-free withdrawals can then be
taken by setting up a program known
as “Substantially Equal Periodic
Payments” (SEPP). This exemption to
the IRS pre-59Y% early-withdrawal
penalty allows you to withdraw funds
from a tax-deferred account you
thought couldn’t be touched until
retirement!

6. Satisfy Required Minimum
Distributions (RMDs)

Retirees over age 70% are required
to begin taking withdrawals from their
IRA or Pension plans. The IRS penalty
for not doing so is a substantial 50%
of any amount that falls short of the
Required Minimum Distribution
(MRD). For an IRA which you roll
over into a deferred annuity the
insurance company will administer for
you the proper MRD amount free of
charge. This can save you the annual
fee that your accountant or attorney
would otherwise charge for making
these calculations.

7. Retire With Lifetime Income

Retirees concerned about making
their profit sharing plan or money
market savings last a lifetime can
protect themselves with a guaranteed
income stream, which pays for no
matter how long they live. A healthy
male age 65 has a 25% chance of
living to age 90, and a 65 year-old
woman is likely to live even longer.
By *“annuitizing” your IRA or deferred
annuity, you can convert its value to
an “immediate annuity” income
stream in any of several forms (see
earlier discussion on “Immediate
Annuities”). This type of annuity can
provide a monthly check which is
guaranteed for life, regardless of
swings in the economy.

8. Create Probate-Free Inheritance

The legal process of going through
probate was established to protect a
decedent’s estate and insure that it is
distributed according to his wishes.
Probate can become a time-consuming
and expensive experience for heirs.
Purchasing an annuity is one way to
protect your beneficiaries from having
to undergo this costly delay. Your
named beneficiary or beneficiaries are
paid directly and promptly, as soon as
the insurance company has been
notified about your passing.

MY GA Interest Rates

The Initial Interest Rate and the
length of time for which this rate is
guaranteed (called the *“Rate
Guarantee Period” or “RGP”) are two
of the most important features of a
MYG annuity. Most insurance
companies credit interest daily,
allowing earnings to compound on a
basis known as “day of deposit to day
of withdrawal.”

Some insurance companies offer
“bonus” interest rates, which can tack
on as much as 5% to the current first-
year’s interest rate, boosting the yield
to 9% or higher. As alluring as these
bonus rates may seem, they can also
be confusing. Some companies only
pay the bonus if you eventually
annuitize with that company and take
your money in monthly installments
over a period of at least 10 years. If
you want to withdraw your money in a
lump sum, the insurer may
retroactively subtract the bonus as
well as the interest attributable to
that bonus.

In a MYG annuity, interest is
credited at a declared rate for the full
RGP. Some policies credit the same
interest rate for the duration of the
RGP. Other policies credit a bonus
rate in the first year of the RGP and a
lower rate for the following years. In
either case, however, there is no
uncertainty about the interest rate that
your account will earn.

Expenses
Fixed annuities have no upfront

sales charges. It would also be unusual
for fixed annuities to charge
maintenance fees. Because of this,
100% of your deposit—without any
deductions—goes directly to work for
you in your account.

Penalty-free Withdrawals and
Surrender Fees

Almost all insurance companies let
you withdraw interest as it is earned
without having to pay a surrender
penalty. Many also allow free
withdrawals of up to 10% of your
account value (principal plus
accumulated earnings) each year. If
you want to withdraw more than 10%
of your contract value, you are likely
be charged an Early Surrender
Penalty. This is assessed as a
percentage of the amount that exceeds
the Penalty-Free Withdrawal amount.
In financial services jargon, this is
called a “back-end load.” These
charges are not the same as the 10%
early withdrawal penalty that the IRS
imposes when you take funds out of an
SPDA before you reach age 59%.

Surrender penalties vary from
company to company, but may be as
high as 10% in the first contract year.
Typically, surrender charges reduce by
1% per year. Such fees are sometimes
waived when the contract is
“annuitized” under a payment option
or in the event of the policyholder’s
death. Many policies also waive
surrender fees if the annuitant is
confined to a nursing home.

MYGAs typically offer a 30-day
window at the end of the Rate
Guarantee Period (RGP) during which
the full account value (principal plus
interest) may be withdrawn without
penalty. However, if the policy owner
does not surrender or exchange or
rollover his account during this 30-day
period, the annuity is automatically
renewed and surrender charges are
reset to the same schedule as before.

Market Value Adjustment "MVA’)

In addition to surrender charges,
MYGA policies calculate a “Market
Value Adjustment” (MVA), which

(Continued on page 10)

For quick help with annuities call 866-866-1999 9



How to Buy a Top Deferred Annuity

(Continued from page 9)

may increase or decrease the total
penalties incurred on *“excess”
withdrawals or early surrender of the
policy. A typical MVA is determined
by a formula which compares the base
interest rate of the contract at the time
it was issued and the base interest rate
(of a similar contract) at the time of
the withdrawal or surrender of the
policy. Generally, if the base interest
rate has declined, then the MVA will
have a positive impact on the value of
the policy. It may even offset some or
all of the surrender charges.
Conversely, if interest rates are higher
at the time of withdrawal, the MVA
will have a negative impact and add to
the surrender charges to be deducted
from the value of the policy.

Other Withdrawal Options and
Annuitization

It’s essential to know what
withdrawal options are available when
your deferred annuity is no longer
subject to surrender penalties. You can
reinvest your money with the same
company at the rate then being offered
or switch your account to another
insurer (called a “Section 1035
Exchange”). Or, you can simply pull
your money out of the annuity in a
lump sum, in which case you’ll owe
federal income tax on ALL the
earnings in that single year. And, if
you’re younger than 59% at the time
of the withdrawal, you’ll owe an
additional penalty of 10% of the
amount that is taxable income.

There are, however, two ways to
postpone that tax bite, while still
turning your annuity account into a
reliable income stream. One is to
“annuitize” your policy—which means
to convert the accumulated value of
your deferred annuity into an
“immediate annuity.” While your
present company will certainly want
you to annuitize your account with
them, it’s a good idea to “shop the
market,” since there may very well be
other companies that offer more
generous settlement rates. Settlement
rates are the current, guaranteed
purchase rates per $1,000 of account

10 www.AnnuityShopper.com

value used to convert deferred annuity
cash values into monthly income.
These rates move up and down in
tandem with fluctuations in the credit
markets. If you do find better rates
with another company, you can
transfer your account balance using a
procedure called a “Section 1035”
exchange. Section 1035 is the portion
of the IRS code that contains the rules
governing such a tax-free exchange.

Annuitizing your deferred annuity
may also offer a tax advantage, such
as letting you postpone paying taxes
on some of the earnings you’ve
accrued. However, this is true only for
annuities which were originally
purchased with so-called “non-
qualified” or after-tax dollars (that is,
monies which were not previously
exempt from taxes). Non-qualified
monies include personal savings held
in bank CDs or money market
accounts, as well as securities and
other investments held in your own
name. If your immediate or deferred
annuity represents a “qualified” or pre-
tax investment—such as an IRA or
IRA “rollover” of pension plan
funds—then the whole monthly
income check will be taxable. Be
forewarned, however, that annuitizing
a deferred annuity is an irrevocable
transaction, meaning that once
established it cannot be reversed or
cashed in.

An alternative to annuitizing your
deferred annuity would be to set up a
systematic withdrawal plan. With this
method, you tell the insurance
company how much cash to send you
from your account each month. The
main advantage of systematic
withdrawals is flexibility; you can
raise, lower, or stop the payments at
any time. And if you choose to do so
at a later date, you can always
annuitize the balance of your account
value. However, unlike the
annuitization option, your account
could eventually run out of money if
you withdraw more than the annual
interest earnings each year. What’s
more, cash paid out in a systematic
withdrawal program is usually fully
taxable until all the earnings have been

July 2010

withdrawn from the account. Because
the tax law governing annuities can be
quite complex, you should consult a
financial planner or tax adviser before
going ahead with either annuitization
or the systematic withdrawal option.

Shopping for the Best Deferred
Annuity

WebAnnuities.com (parent
company of Annuity Shopper
Brokerage Service) provides a unique
comparison shopping service that
closely monitors all the most
competitive companies offering fixed
deferred annuities. This information is
available at no charge with a single,
toll-free phone call (866-866-1999).
With more than twenty years’
experience in consumer and corporate
annuity purchases, WebAnnuities is
the nation’s No. 1 shopping service for
fixed deferred annuities.

IMPORTANT DISCLAIMER:
The information published in
Annuity Shopper is not to be
considered a recommendation to
purchase an annuity. Before you
consider an annuity you should
carefully review with your financial
planner whether it is a suitable
product for your financial situation.




August 28, 2002

Hersh Stern
WebAnnuities.com

8 Talmadge Dr.
Jamesburg, NJ 08831

RE: Gerald W. and Debra L.

Dear Hersh,

It has been a pleasure working with you concerning Gerald'’'s
rollover of his company pension plan. We both feel comfortable
with our decision to go through your company concerning this.

In addition to obtaining quotes through you, we obtained quotes
from three other companies, and met with one representative in
person.

From the start, you provided us with more information to help us
with the arduous task of making a decision concerning our
future. You always provided prompt and concise answers to all
of our questions, and we had many! You put everything in
“layman’s” terms so it was easier for us to comprehend.

Then, today, you walked us through the process of filling out
the application, etc., over the telephone. I think we did
everything right—and I enclose a copy of everything that we sent
to F & G for your records.

Thank you so very much, Hersh, for your caring and expertise.

Yours truly,

Debra L.
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Medically Underwritten
(“Rated Age”)
Immediate Annuities
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A person with a serious medical condition may qualify for an annuity which pays them a greater
than normal income. This occurs when an insurance company determines that the person’s actuarial
age is older than their chronological age. The level of income calculated based on a so-called “rated
age” is usually greater because the insurance company expects the duration of the income stream to
be shorter, i.e., the company expects to make fewer payments.

What constitutes a “Serious Medical Condition”?

The following are examples of “ratable” conditions. This is not an exhaustive list. There are many
other conditions which may qualify for “rated age” underwriting. To discuss your specific situation
please call 866-866-1999. We would be glad to help in any way we can.

Alzheimer's Emphysema/COPD Mental lliness

Alcoholism Heart 8Attack or Angina Multiple Sclerosis (MS)
ALS (Lou Gehrig's Disease) Heart Valve Disease Muscular Dystrophy
Angioplasty or Heart Surgery Hodgkin's Disease Organic Brain Syndrome
Cancer (except for basal cell) Injury Due to Falls or Imbalancxe Paraplegia or Quadriplegia
Congestive Heart Failure (CHF) Leukemia Stroke

Cirrhosis of the Liver Lymphoma Transient Ischemic Attack

How do | apply for a “Rated Age” determination?

It is a lot simpler to apply for a rated age determination than to apply for a life insurance policy.
You do not have to meet with a para-medic or undergo any special physical examinations. Just send
us a copy of your doctors’ recent reports written at the time of significant examinations,
hospitalizations, surgeries, or rehabilitation. You may also send us copies of reports obtained from
hospital admissions and discharge departments. Keep in mind that your chances for obtaining a more
favorable rating will increase with the humber of detailed reports you submit! If you do not have
access to any of these reports you may send us a summary of your significant medical information on
the attached form. Note, however, that the insurance companies prefer reading copies of your
doctors’ reports. They will often decline to underwrite an annuity when they only receive information
from the person who is purchasing the policy.

When sending the requested information please also include a signed Authorization to Release
Information form. Call 866-866-1999 to request a copy of the Authorization form be sent to you.

To receive a rated age quotation
call Hersh Stern, General Agent,
at 866-866-1999 (toll-free)
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